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Why is iHomeFinder Lead Capture IDX Important?

• iHomefinder’s product is the most flexible and 
complete package on the market for agents, brokers 
and web designers.

• iHomefinder’s IDX solution allows you to add in your 
branding materials and personal messages, which 
allows you to personalize the site for your clients.

• iHomefinder’s search engine is the easiest and most 
intuitive way to search for listings, which ensures 
return visits to your website.

• With intuitive and clear customer management tools, 
agents and brokers generate more solid leads and 
cultivate stronger relationships with better-informed 
home buyers and sellers.

� Over half of all first-time and repeat home buyers use the internet for their property searches.

(NAR 2004 Profile of Home Buyers and Sellers)



FEATURES

• MLS IDX data delivered to agent or office web sites and updated daily.

• No additional software required.  iHomefinder IDX and lead capture tools can be 
dropped into your existing website.

• Your own, custom MLS search engine and lead-capture tools:  you control all features 
and branding images through an easily accessible and secure administrator log-in.

• iHomefinder helps you process your MLS board paperwork (where required).

• Logos, branding and specific text can be folded into the HTML “web wrapping”
surrounding iHomeFinder IDX ensuring your identity remains prominent in your 
visitors’ experience.

• Lead-capture opportunities for buyers and sellers to contact you are positioned 
throughout iHomeFinder IDX page views and tools.

• Visitors return to your site for automatic email updates, saved property searches, 
photo tours, links to virtual tours, open house information, showing requests, on-line 
map directions, a Mortgage Calculator and Home Evaluation Requests.

• Monitor data and statistics about every subscribed customer interacting with 
iHomeFinder IDX in your website.

� After the agent, the internet is the second-most useful information source for buyers.

(NAR 2004 Profile of Home Buyers and Sellers)
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LEAD CAPTURE TOOLS 

• Your Featured Listings are always presented at 
the top of all search results with your logo.

• Sort search results by price, city, or sq ft.

• Links to save searches or individual properties 
prompt sign up for the Property Organizer 
where users provide critical contact information.

• When properties are selected for viewing, the 
property flyer contains links to the Property 
Organizer saved searches and an Information 
Request Form with required contact information.

• The property flyer can be configured to present 
minimal or full details (size, room details, 
appliances, HVAC, etc).

• Interested prospects can request property 
showings along with calendar selections to 
indicate their date preferences.

PROPERTY SEARCH
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� 93% of all on-line homebuyers are looking for information about properties for sale.

(NAR 2004 Profile of Home Buyers and Sellers)



LEAD CAPTURE TOOLS 

• Convert prospects into solid leads as your visitors sign up 
for custom, automatic email updates from you regarding 
properties of interest.  

• You control the content and appearance of all email 
updates and all links in your custom email lead directly to 
your website.

• When a client signs-up for email updates, you receive an 
email notification about your new customer. 

• Your customer receives an email greeting with all property 
matches for the settings they entered as well as 
instructions on how to access their personal Property 
Organizer.

• Our service will send your customized emails to your 
clients with new listings that match their parameters. All 
replies are returned to your email address.

• Manage all subscribing customers on your system. Get 
statistics, review email updates, see what properties your 
clients are viewing and monitor activity. 

EMAIL UPDATES 

� 79% of all buyers and 73% of all sellers will work with the first agent they contact.

(NAR 2004 Profile of Home Buyers and Sellers)
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LEAD CAPTURE TOOLS 

• The Property Organizer allows your clients to 
save multiple custom searches for easy 
reference at any time. Your clients can also 
request email updates on any saved search. 

• Your clients can log in, view properties and edit 
their search settings at their convenience. 

• Search results may be sorted in chronological 
order to present listings posted in the last day, 
2 days, 4 days, one week, or two weeks. 

• You can easily review all properties meeting 
your clients’ criteria including city or zip code, 
type of property and price range.

PROPERTY ORGANIZER

� 74% of buyers and 70% of sellers used the internet in 2004 to buy or sell a home.

(NAR 2004 Profile of Home Buyers and Sellers)
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OTHER TOOLS

• FEATURED PROPERTIES

� Display your company’s featured listings automatically from the MLS database based on your office or broker codes. 

� Customize your listings with links to virtual tours, photos tours, custom descriptions, open house information, and more. 

� Display your Sold/Pending listings on your featured properties page or on a separate solds gallery page. 

• OPEN HOMES

� Create an open homes page for your listings.  Expired open home listings are removed automatically. 

� Straight-forward Administration section makes adding and managing your open homes easy. 

� Open house tool creates open house banners with single or multiple dates.

• AGENT ROSTER SYSTEM (Broker Accounts Only)

� Create bios for each agent with their personal listings and contact information. 

� Accommodates multiple agent rosters in multiple offices.

� Direct leads to individual offices or agents based on zip code or city.

� Assign clients to specific agents.

� Monitor statistics and activity for all agents and clients.   In addition, agents manage and monitor their clients’ activities.

• More

� Map plotting for featured listings, mortgage calculator and links to virtual tours.   
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� 15% of home buyers first found out about their home on the internet.

(NAR 2004 Profile of Home Buyers and Sellers)
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